
Slow and steady growth ensures future of Tyner’s firm.
Tyrisco Inc. named 2002 UW Minority Business of the Year Business of Tomorrow
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TYRISCO, Inc.
Location: Mountlake 
Terrace
Chairman: David Tyner
Established: 1979
No. of employees: 3
2001 revenue:  
Less than $2 million
What it does: Provides 
commercial surety  
bonding, property and 
casualty insurance

David Tyner 

Chairman, TYRISCO, Inc.

BUSINESS
AWARDSUW MINORITY

By BETTY FERRENDELLI
SPECIAL REPORTS WRITER

For a man who is nearing retirement age,  
David Tyner finds it ironic that his company is one 
of the most up and coming businesses in the state.

Tyrisco, Inc., and its parent company, Tyner  
& Associates Inc., have provided commercial 
surety boding, property, casualty insurance, and 
risk management services to clients throughout 
the Northwest since 1979.

Under the management and direction of Tyner, 
the firm has provided more than $900 million of 
surety bond coverage to its contracting clients 
who require specialized bonding and commercial 
insurance coverage.

Tyrisco is the winner of the 2002 University 
of Washington Minority Business of the Year 
Business of Tomorrow award. The award is given 
to a business with less than $2 million in revenue 
that has been determined to have significant 
likelihood of further growth.

Judith Olsen is vice president and a community 
reinvestment officer for Pacific Northwest Bank in 
Oak Harbor and one of the judges for applicants 
in the Business of Tomorrow category. Olsen 
said Tyrisco was selected for the award because 
of the comments and good remarks the company 
received from its clients. Remarks such as “very 
professional” and “above and beyond,” weren’t 
uncommon on Tyner’s application, she said.

“You could tell by reading the applications that 
Tyrisco is a company that’s very dedicated to its 
customers,” she said. “They received high marks 
across the board.”

Tyner has provided high-level risk management 
services to major governmental entities.

including the Port of Seattle, King County Metro 
and the state of Washington.

The 23-year-old Mountlake Terrace company 
also lists Starbucks Corp., Bank of America, 
Garry Struthers Associates Inc,, Bush, Roed 
& Hitchings, Branch Villa/Merry Haven Health 
Care Centers, DKA Architects, Asian Counseling 
& Referrals Services, Retail Lockbox Inc., the 
Andrews Group Inc., and Vinson Brothers Corp. 
among its clients.

Tyner says the people he employs are the 
secret behind his company’s success. He said he is 
assisted by a strong staff of account managers, all 
with more than 20 years of commercial property, 
casualty and surety experience. Areas of specialty 
include all lines of commercial property and 
casualty coverage. His firm handles everything 
from large facilities to large commercial auto 
fleets. Tyrisco also offers professional liability 
insurance that covers medical malpractice, 
environmental, contractor risks and non profits.

Tyrisco has also specialized in surety bond 
services, conducting surety bond seminars and 
related services for clients statewide.

In April, Rick Fox joined Tyrisco as vice 
president in conjunction with the company’s 
corresponding affiliation with the Fox Insurance 
Group LLP.,Tyner said. The affiliation will 
allow Tyrisco to provide personal auto and home 
owners insurance to its new and existing clients, a 
move that expands the company’s previous range 
of insurance companies, he said.

Tyner, who says despite his age he doesn’t 
plan to retire anytime soon, said he expects his 
company to continue to grow and expand its 
client base.

“We expect to become more effective in 
providing services to clients as we improve our 
infrastructure,” he said.

From reviewing Tyner’s application, Olsen 
also finds that to be true.

“They understand what their market niche is,” 
she said. “Taking the right steps toward growth is 
growing methodically.”

Reach Betty Ferrendelli at 206-447-9505 ext.117 or

bferrendelli.mals.com.


